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Item 7.01 Regulation FD Disclosure

On February 7, 2022, beginning at 11:00 a.m., Eastern Time, ZimVie Inc. (the “Company”), a wholly owned subsidiary of Zimmer Biomet
Holdings, Inc. (“Zimmer Biomet™), is holding a virtual investor day event in connection with Zimmer Biomet’s previously announced plan to separate
its dental and spine businesses into a standalone, publicly traded company through the spinoff of the Company.

A copy of the investor presentation to be used in connection with the investor day event is furnished as Exhibit 99.1 to this Current Report on
Form 8-K and the information set forth therein is incorporated herein by reference and constitutes a part of this report. A live and archived webcast of
the event can be accessed via Zimmer Biomet’s Investor Relations website at https://investor.zimmerbiomet.com.

The press release issued on February 7, 2022 with respect to the investor day event, which also provides certain financial guidance with respect to
the Company, is furnished as Exhibit 99.2 to this Current Report on Form 8-K and the information set forth therein is incorporated herein by reference
and constitutes a part of this report.

The information contained in this Item 7.01, including Exhibits 99.1 and 99.2, is being furnished and shall not be deemed to be “filed” with the
Securities and Exchange Commission for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or
otherwise subject to the liabilities of that section and is not incorporated by reference into any filing of the Company under the Securities Act of 1933, as
amended, or the Exchange Act, whether made before or after the date hereof, except as shall be expressly set forth by specific reference in such a filing.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits

Exhibit
No. Description

99.1 ZimVie Inc. Investor Presentation, dated February 7, 2022.

99.2 Press Release, dated February 7, 2022, regarding investor day and financial outlook.



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

Date: February 7, 2022

ZIMVIE INC.

By: /s/ Heather Kidwell

Name: Heather Kidwell
Title:  Senior Vice President, Chief Legal and Compliance
Officer and Corporate Secretary
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Disclaimer

[
FORWARD-LOOKING STATEMENTS AND NON-GAAP MEASURES
Safe Harbor Statement under the Private Litigation Reform Act of 1995
This presenation containg forsard-looking statements within the mnlnnof'rodu'al securities lws, including. among others, any statements about cur expectations, plans, inentions,
sralegies or prospacts. We generally use the words “may,” “will,” * * antici *pians,” “estimales,” “projects,” “assumes,” ‘guides,” “targats,” “forecasts,” “sees,”

“saahs,” “should,” “could,” “would,” “predicts,” “potential ® “strategy.” ‘fl.ll.l\e, ‘Dpnumlm “work toward,” “intends.” “guidance,” “confidence,” *positioned,” “design,” “strive.” "continua,”

ook torwand 107 and similar expressions 1 identify Torwand-looking statements. All statements other than statements of historical of cument facl ang, or may be deemed 10 be, Torward:
looking statements. Such statements are based upon the current baliefs, expectations and assumptions of management and are subject 1o significant risks. uncartaintias and changas in
CifGumatances Mal could cause sctudl outcomes and resulls 1o differ materially from the ferwand-looking stalements, These fsks, unceramniies and changes in circuma1ancas nchede, bul
are not imited to: the effects of the COVID- 1% global pandemic and other adverse public health developments on the global economy, our business and operations and the business and
operations of cur Supphers and customers, intluding the defieral of elective procedures and our ability 1o collect accounts receivable; dependence on new produdt development,
technological advancas and innavation; shifts in the product category o regional sales mix of our products and sendces; supply and prices of rew materials and products; pricing pressunas
Froam SORPERilnng, Customens, dental practices and iNSUrance providers; changes in cuslomer demand for our products and Senvices cauged by demographic changes of olher factors;
challenges relating to changas in and complianca with govarnmantal laws and regulations affecting our LIS and international businesses, including regulations of the FODA and foneign
govemment regulatons, such as mone siingen requirements for regulatory dearance of products; compedifion; the impact of healfhcane refom) Mmeasures; reductions in reimbursement
lenvails. by third-party payors; cost containment affors sponsored by govarmmant agancias, lagislative bodies, the private sector and healthcare group purchasing organizations, including the
volume-based procurement process in China, contriol of coGts and expenses; dependendce on a limited rurmber of Suppliers for key raw materials and outsounced activilies, te ability 1o
oblain and maintain adequate intellectual property pratection; breachas or fallures of our information technology systams or products, including by cyberatiack, unauthorized access or
theft; the ability o retain the independent agents and distribulons who marke! our products; our abilty (o atiract, retain and develop the highly skilled employees we niéd 10 Suppor our
business; the effect of mergers and acquisitions on our relationships with customers, suppliers and lenders and on our operating results and businesses generally; 8 dabarméination by the
IRE that ihe distribution of certain related iransactions shoukd be realed as taxablé FnSHelions: expected financing transaclions undenaken in connection wilh the separation and ks
assoclated with additional ndebtedness; the kmpact of the separation on cur businasses and the risk that the businesses will not be separated succassfully or such separation may ba more
difficult. time-consuming andfor costly than expecied, which coukl impact our relationships with customens, suppliers, employees and ofher business counterparties; restricions on
activities following the dstribution in order to preserve the tax-fres treatmant of the destribution; the abilty 1o form and implement alkances; changes in tax obligatons: anising from tax reform
méasures, including EU rules on stade aid, or examinations by tax suthodties; product liabiity, intellechual property and cormmeércial liigation osses: changes in generl industry and market
conditions, including domests and international growth rates; changes in genaral domastic and intemational economic conditions, including interest rate and currency exchange rate
Puctuations: and the impact of the ongemg financial and political uncerainty on countries in the Euro zone on the abilty 1o collect accounts receivable in affected counties, You ane
cautioned not to rely on thesa foreand-looking stabements, sinca there can be no assurance that these forward-looking statements will prove to be sccurate. Forward-looking staterments.
spéak only as of the date hey ane made, and we expréssly disclaim any inlention or obiigation to update of revise any forward-looking staternents, whether as a resull of néw nfommation,
fulure events or otherwisa.

Non-GAAP Financial Measures

This presentation contains financial measures which have nol bean calculated in accordanca with United States ganerally accepted accounting principles ("GAAF”), because they are a
basis upon which our managemant asseEsses our peformance. Athough we beliewe these measures may be useful for nvestons for the same riason, these inancial meéasengs should not
b sdared as an alemative to GAAP financial maasures as & measure of our fmancial condition, profitability and performance of bquidity. 1n addition, these financial measures may not
b comparable to similar measures used by othir companies. In the A diox 1o this ion, wi provide further descriptions of these non-GAAP measures and reconciliations of
thase non-GAAP measures to the comesponding most closely related GAAP measures.
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Agenda

11:00 = 11:05am Welcome

14 s Introduction to ZimVie
Business Highlights
11:30am - 12:00pm Overview of Dental Opportunity

12:00 = 12:40pm Overview of Spine Opportunity
12:40 — 12:50pm Financial Overview

12:55 - 1.00pm Wrap Up

1:00 - 1:15pm Break
1:15 — 1:45pm Q&A

Vafa Jamali
CEQ

Indraneel Kanaglekar
SVP President of Global Dental

Rebecca Whitney
SVP President of Global Spine

Rich Heppenstall
CFO

Vafa Jamali
CEOQ

All

All

O

4

Presenter

mVie



Today’s Presenters

VEVERETELD Indraneel Kanaglekar Rebecca Whitney Rich Heppenstall
Zim\Vie SVP, President, SVP, President, ZimVie
Chief Executive Officer Global Dental, Global Spine, Chief Financial Officer
Zim\ie Zimyie




P Why are we spinning off?

To breathe new life, dedicated energy and strategic
focus to our trusted brands and products.




sitioned to
Capitalize on
Multiple
Opportunities
for Growth

Well-positioned in large and growing ~$20B global dental
and spine markets

Comprehensive portfolio of trusted brands and products

Differentiated product profiles, supported by extensive
clinical evidence

Established commercial infrastructure with global reach
Track record of successful innovation

Experienced management team with a focus on driving
long-term sustainable growth

< ZimVie



W Introduction to ZimVie

Vafa Jamali
Chief Executive Officer




ZimVie At A Glance

l' .-.-$2OB I Global Market Opportunity

#5 Market Player

#6 Market Player
in Dental

in Spine

20 + Brands Trusted by Clinicians
and Surgeons Worldwide

70 + Countries Served by
~2,700 Team Members

20 Years of Clinical Evidence
Supporting Our Brands

D' Excludes snpact of relaled party iransncion; nclodes 59 endbon in neveeis rom axiled matkets

~$1B™

Third Party 2021E Sales

{unaudited)

~66%®!

Management Adjusted
2021E Gross Margin

$132M=

~13% Margin

Management Adj. EBITDA

2021E

Dental, 46%

Sales by
Segment

[2021E}

Spine,
549
APAC, 12%
EMEA, 13% ’ Sales by
Geography
[2021E)
Americas,
5%

B Manasgemaent Adpasted EDITDA ghves efact o the separation as ¥ the Company had aperated o an independend. publicly traded company for the full year 2021, These sdustments ncude, bul aee nof limited 1o certain costs 1o establsh
cirsahies &8 0 stsndalore public company and lmmﬂﬂmoﬂllﬂutwmmhw vanable and are for & specified pered of trme. Refer o Append: for further indormaton
P Mansgemant Adpasted EBITDA axciades shans-tased aon. gacwil i 1 reslructuning and olher sxpenses. and othed vanious costs. Fisfer 1o Appendix: for further informaton
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Well Known Brands with Established History

B Spine [ Dental

Pre-zl:” E @ @ @ @ @
SN 3i O - : | ——
Acguisition of LDR 1o~ Acquisition of i ZimVie becomes
=

EBI B take the lead in | IDIEMMEtoexpand | independent publicly
oS cervical dise | digital dentistry : traded company
1988 1999 2003 i P e _
CwpR  ggioemve | < ZimVie
: Abbott : ]
LANX ) spine |
2008 2008 o )
Acquisition of Implant Announces planned spin-
Concierge™ o enter off of Dental and Spine
guided dental surgery businessas to form __.
4 services market
implant (s “ i
comperge_@/ NewCo
201

et < ZimVie



Wision ur Core Values

Everyone deserves to feel better,

healthier, and stronger. We create ‘ Curiosity
solutions for people to enjoy and

experience life.

Authenticity

Eﬁission Accountability

Advancing clinical technology foundational
to restoring daily life.

Growth Mindset




Executing the Growth Plan -

team to identify and focus on the

Build ) Leverage experienced management
best opportunities for growth

Leadership
& Talent

Drive sustainable growth
through innovation and
market development in
focused categories

Optimize
Systems & |
Operations
Innovate & Drive |

Performance ) Strengthen the foundation:

strategically, operationally, and
commercially

< ZimVie



ZimVie Transformation Focused on Value Creation

ZimVie
Pillar

Recent
Progress

2022+

Page 12

Build Leadership & Talent

+ Team engagement scores
increased to 80 from 60's

¥ Historically revolving leadership
refreshed with a strang and
experienced executive team

¥ Established patient-centric mission

O Drive accountability throughout the
organization

O Be a destination workplace
O Adopt a growth mindset

Systems & Operations

Exited unprofitable geographies to
focus on greatest opportunities

Investments in digitization and
automation of manufacturing

Insourced spine manufacturing and
brand rationalization

Systematic continuous improvement

Integrated & automated systems
platform

Performance & Innovation

i 2331) )

¥ Disciplined portfolioc management

¥ (Operating model improvements;
lessons from COVID

0 Performance in fastest growing sub-
markets

* Innovation focus on growth drivers
+ Financial flexibility for M&A

< ZimVie



W Business Highlights

Vafa Jamali
Chief Executive Officer




Patient Conditions We Serve In Our Mission

DENTAL

An estimated 8 million US patients seek
treatment for tooth loss annually

Only 25% receive tooth replacement
0 Focus on increasing access to treatments
with better outcomes for patients
We improve smiles, function, and

confidence in daily life

Page 14

SPINE

Spine-related disability is the #1 reason
people seek medical treatment

m Clinical outcomes have room to improve

Focus on innovations that provide better
outcomes for patients

We reduce pain, increase mobility, and
restore function to daily life




ZimVie is a Leading Player in a Large and

- - | 4
Growing ~$20B Market Opportunity
ZimVie Segments  Category Market Size ($B) Segment Growth[
Dental Implant Solutions $5.0 MSD
Dental Biomaterials £1.0 MSD
Digital Dentistry $2.0 HSD
Core and Complex Solutions $8.5 LSD
Bone Healing [ EBI £0.5 LSD
Minimally Invasive Surgery (MIS); 52.2 MSD
Enabling Technologies ’ Mid / High Teens
Motion Preservation Devices $0.4 HSD

Bource: Intermal analyiis with: Clarvate (DRGI. DMDC. SmanTRAK, Onbowadd; [1] Segment growth CAGR J021-2028

—_— v "
Pa ge 1 5 [Segment Growth Definibons: LSD = Low Single Digit or 1-3%, MSD = Mid Single Digit or 4-6%, HSD = High Single Dagit or T-0%] v_ z I mVI e



Dental

Capabilities Fully Integrated End-to-End Tooth Replacement Solutions

Dental Implants

~300 In-House Bl
R&D Employeos T N %, —
Across Spine & Dental (T5V) Q copings and
W
Collaboration with
Surgeons, Clinicians, Eiomaterials
2 mmm ) e
—_— grans
Strategic _—
Partnerships
Tuck-in
Acquisitions

g SmidsZ Today®

< ZimVie



Spine

Capabilities Comprehensive Product Portfolio

Core and Complex Solutions
~300 In-House E ko
R&D Employees ﬁ"r‘? g - S 4 v 2

Across Spine & Dental P <00 = = '{’fﬂ i bt i
MacAn® = fohy Algraft

Collaboration with o . .
Surgeons, Clinicians, Minimally Invasive Surgery Bone Healing / EBI

I i T Ti IIII
ﬂ VRal™ LS f Latarai Fision {.' ﬁ mm
M, S = -

Motion Preservation Devices

Tuck-in = psice _
Acquisitions }p ConvcalDic é ks

Strategic
Partnerships

< ZimVie



Platforms Supported by Extensive Clinical
Evidence — 1,750+ peer-reviewed publications

l’" PUROS
ALLOGRAFT

MOEI-C

-" ¥ .__.. o~

First PMA-approved cervical The only FDA-approved device Family of allografts, clinically
disc in the US. Praven for anterior vertebral body documented to provide
statistically superior to tethering to correct progressive predictable bone regeneration that
fusion at 10 years!'] for two- idiopathic scoliosis; with over 7 improves long-term success of
level disc replacement yearsl?l of data implant procedures
%KMKDMMQ?;SF::P;NIED;;MWMMWT;:LMWMWWMMWWEM -—-‘ [ »
Page 18 2] Dnmﬁhumu;mﬁ;uﬁ?wsﬁazﬂé::m:al;am 4 ZImVI



Global Infrastructure

# Global Headguarters
” » Commercial, Training, R&D Facilities
r }rr B Manufacturing Sites

[} L
' ‘ v [ Y r
. : = p ¥
Sales and Distribution - s
r
Dental *+ 95% of sales are direct "
+ Third party distributors in smaller
geographies
+ Customers: Oral surgeons, )
general dentists, dental labs, DS0s o
v Facilities 4
Spine +  United States: Independent sales agents = ZimVie HQ located in Westminster, CO
- Internationally: Directly-employed sales * More than 40 facilities owned or leased
reps, independent sales agents, and « 6 manufacturing sites worldwide
exclusive distributors - 5 medical education and training locations

+ Customers: Spine surgeons, hospital, ASC

Page 19 < ZimVie



Focus on Delivering Long-Term Sustainable Growth

Common Market Trends

QR

Page 20

Aging Global
Population

Increasing
Healthcare
Consumerism

Provider
Economics
Pressures

Adoption of
Technology for
Outcomes

ZimVie Growth Objectives

Drive Commercial & Operational
Focus

Improving efficiency, profitability, and cash flow

Promote Clinically Superior
Products

Differantiated through extensive clinical evidence

Deliver Advanced Workflow
Solutions

Driving pull-thraugh and grosdh

Key Growth Drivers

" oo WS oo

Implant Mobi-C
Growth Cervical Disc
Replacement
Biomaterials
Pull-Through The Tether
for Pediatric
Digital Dentistry Scoliosis
Pull-Through
. MIS Procedural
Geographic Solutions
Expansion
- ’ ’
< ZimVie




Proven Executive Leadership Team

Vafa Jamali Rich Heppenstall ell

Chief Executive Officer / al nd

Michael Minette Ann Vu David Harmon Laura Driscoll
EVP, Regulatory Affairs L= Hurnan VP, Communications
uality Asgurance =

| Kanaglekar

Preside

Ben Hutson
SVP, Operations




Experienced Board of Directors

“

Sally Crawford
Fermer COO,

VETEMEDE
CEQ and




l:sitioned to

Capitalize on
Multiple
Opportunities
for Growth

MSD%
Growth

Flat
Growth i

MNear-term

Page 23

Well-positioned in large and growing ~$20B global dental
and spine markets

Comprehensive portfolio of trusted brands and products

Differentiated product profiles, supported by extensive
clinical evidence

Established commercial infrastructure with global reach
Track record of successful innovation

Experienced management team with a focus on driving
long-term sustainable growth

< ZimVie



iV Overview of Dental Opportunity

Indraneel Kanaglekar
SVP President of Global Dental




Leading Dental Player with Strong Momentum

r? ~$8B

Replacement Market

@ #2

Global Biomaterials
Company (by revenue) %

& Submarkets - Implants,

Biomaterials, Digital Dentistry

Best-in-Class

Portfolio of Brands Trusted by
Clinicians and Surgeons

Presence in

B 9% &) 70+

Countries including US, EU,

Sales Direct to Customer
e i - Japan, and China

1" Deental Biomatesials | Madiech 350 | Market insights | Eurcpe | 2010 | www DecisionResources Group com | pg. 10
M Dental Biomatenals | Medtech 360 | Market Insights | Morth Amsenica | 2018 | wiw DecrsanResourcstroup com | pg. 11

$469M

Dental 2021E

57% US
43% OUS

Approximate Revenue
Split in 2021E

MSD

=5 Year %

3
Growth Rate

ZimVie

O



Tooth Replacement: ~$8B Market Growing at
Mid Single Digits

D slel Macro:
are missing at least one tooth . .

(44% of individuals aged 15+) (1. 2.3

A Aging Increasing Providar Adoption of
e global healthcare ecenomic technology for
% population CONSUMErism pressures outcomes

1in 4 US patients
who seek treatment
receive an implant

a3 Industry-Specific:

® @& @ @

Under penetration  Consolidation of Adoption of Growth in trained
of dental implant dental practices digital workflow surgeens and dental
therapy and labs solutions clinicians

are treated annually
{=1% of population) 1. 2.3
[1] American College of Prosthodentists hiips: (‘sww gofoapro crplacts-fgures!
[2] Sraumann 2018 annual report | pg. 28
[3] intesmal analysss using DIMOC implant and WHO population data

| 4

. Major Trends Shaping Our Industry L Market Opportunity

B Dental knplan Solutions
B Biomatenials
B Digital Dentistry

MsD
~58B growth

Market

2021E 2026E

< ZimVie



Product Overview

Dental Implants

Implants, surgical tools,
abutments, and othar
restorative components for
implant-based tooth
replacement

Biomaterials

Bone graft substitutes,
membfanes, and tissue
regenerative products

Digital Solutions

Patient-specific selutions,
intraoral scanners, CADICAM
equipment, treatment planning,
and designing software and
surgical guides

Key Products

s~ § I

Ful range ofamwnfa
'I.‘b.rrr(TSI.l'] copings, and anabgs
= "
: = —
Fuos Nanogralt and Barrier
Alagraft synthetic bone grafts Mambranas

Key Competitors

fslﬂ;lunmn - DE“-ISDW OSSTEM®

IMPLANT

@ Envista  mHENRY SCHEIN

Geistlich  FVACE  @uitic e

& sivoumaonn
BICHORIZON
-y Dentsply # straumann
Sirona
o .
exocad 3shapep & Envista

B HevRy ScHenye  coDiagnostix

mVie



ZimVie Dental Growth Drivers

4

Implant Growth:

Innovation & Execution

Implan
Innovatio

th

Biomaterials
Pull-Through

Leverage Leadership
Position to Drive Implant
Conversion

Digital Dentistry

Pull-Through

Drive Digital Workflow
Adoption and Implant
Penetration

&

Geographic
Expansion

Scale ZimVie Presence

raphies with
Low Share

Deploy new product innovation and medical education across segments, and scale

efficient digital workflow solutions across our most attractive geographies

< ZimVie



Implant Growth

Drive Implant Growth Through Continuous »
Innovation and Commercial Execution

* Broad and comprehensive portfolio * Proven clinical success
Key Highlights * Drives 60%+ of total dental revenue * 10M+ implants sold in the last 10 years
* Innovative surface technologies

Strategies to Drive Implant Growth ZimVie Dental Implant Portfolio In Next 24 Months

—

Innovation
@ Steady cadence of new product MNext-Gen Implants:
launches to broaden clinical indications
= TSV
+ T3
Medical Education . Wide
Tailored curriculum with differentiated
content quality and delivery
Offer improved
primary stability,
Commercial Execution peri-implant health,
Continue investment in DSO channel and LR

maintain leadership in specialist segments

H
< ZimVie

P
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Biomaterials Pull-Through

Leverage Biomaterials Leadership Position

* #1 Allograft company [ * Repairs bone defects
Key Highlights * #2 Global biomaterials company * * * Improved esthetic and clinical outcomes
* Implant pull-through

Strategies to Drive Implant Growth ZimVie Dental Biomaterials Portfolio

Innovation
Expand biomaterials portfolio and

conduct clinical studies to
strengthen clinical data

Cross-Selling Initiative
Target loyal Puros and biomaterials
users for dental implant conversions

and acquire new customers
= #1 brand of allograft

(1] Geistich is primanly synthetic and xencgralt playeriseller
: = [2] Dental Biomateriabs | Medisch 360 | Market Insights | Europe | 2018 | wew DecisionResourcesGroup com | pg. 10
Page 30 12] Dental Blomaterials | Medtech 260 | Marked Insights | North Amernca | 2019 | wew DecisionSiesourcesGeoap com | pg. 11




Drive Implant Penetration Through Digital Dentistry

oy ® @

Mission
Increase Patient Access Empower Dentists Better OQutcomes Economic Value
Bring dental implant therapy Reduce leaming curve Increase clinician Improve procedure
to underserved markets for dentists skill and praficiency affordability and efficiency
Opportunity Existing Barriers Digital Dentistry Solutions
*  Underpenetrated markets *  Learning curve for dentists +  Guided surgery solutions to build
_ proficiency and confidence; improve
=  |ncrease number of trained surgeons +  Procedure economics: cost, time, outcomes
and dentists per year number of patient visits, ete,
. + Digital workflows to improve collaboration
*  Ability o enhance and accelerate +  Esthetic and long-term clinical and remove inefliciencies
adoption of digital technologies oulcomes

+  Patient-specific restorative solutions and
surgery guides to improve esthetics and
leng-term clinical outcomes

Digital enablement represents a critical opportunity to drive implant procedure volume growth

31 < ZimVie
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Quality End-to-End Workflow Solutions

Digital Dentistry Pull-Through

Surgical Workflow Restorative Workflow

CBCT Scan

Intracral Scan

= 10min

(
=

——

b

Treatment Plan -

Using Software m &
©T= Z5min +

Guide Design /
Print

— »

5“’%‘3";ﬂ:ﬁ'ﬂ§:ﬂﬁ:‘} £l Restorative Design Computer Aided Manufacturing
Template ““‘"gn‘?nt': :. CAM (CAM) to produce the restoration

-

~au

l through & mill or 30 printer

S

Treatment Planning

Data Acquisition

= Intraoeal Seanner

Intraoral Scanners aiso used in Restorative process

* RealGUIDE softwiare suite

» Guided surgery servicas in

» RealGUIDE soltware

Morth Armserica (Imglant

Conciarge)

= Surgical Kits

= EU and Japan expansion

Current Zim\Vie capability

+ EU and Japan Expansion

In Development Pipeine

Guided Surgery

= Implant Concierge Surgical guides

Data Acquisition

Restorative Design

Restorative Production

= Intraorl Scannes + BellaTek design services - BellaTek abutmes

* Encode Imprassion * Encode empowered lab » Zix abuiments
System itttk

* RealGUIDE collabaration * RealGUIDE integration with
toals HW platforms

= Mext Gen Encode * RealGUIDE CAD/CAM

* Nexi Gen Ti-bases

< ZimVie



Drive Implant Growth via Digital Workflow Adoption

Page 33

New Product Introductions

Increase implant dentistry
penetration via innovation

Technical Support and
Services

Augment innovation and
drive retention

Drive Implant Synergies

Create value for stakeholders
through end-to-end digitally-
enabled implant solutions

Digital Deantistry

BallaTak® Sl
Today

Introduce unigue new products and workflows focused on simplification
of implant procedures and practice optimization: software, workflows,
and patient-specific products

Offer services and technical support to ensure dentists and labs can
harness the potential of digital dentistry innovations for implant dentistry

Case-in-a-box and guided surgery solutions for DSOs that can help
standardize training, reduce learing curve, and drive practice efficiency

Leverage patient-specific restorative technologies to drive implant
pull-through

< Zi

Pull-Through
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Geographic Expansion

Global Presence Enables Opportunistic
Geographic Expansion

Established Presence and Support Geographic Expansion Strategy

Leverage existing commercial
% infrastructure in attractive direct and

indirect geographies

Customer
Support

Target countries or geographies with
certain, defined criteria

~03% Direct Presence in @1 Deploy previously successful playbook in
o Key Markets Iv identified hi
of products sold directly to « US and Canada newly identinied geograpnies
customers through directly » Westarmn Europe and Israsl
employed sales reps « Japan, China, ANZ, and India

11 Digitad and DSO ?_. z I mVI e



Focused on Meaningful Growth Initiatives in E

the Near-Term

2019 - 2021
¢
Implant .
Growth DSO channel investment
.} Biomaterials . )
Ed Pull-Through Innovation
c .
5 Digital ¢ Guldad Bingery solifions
Hy Dentistry . Tibesss
5§ Pull-Through
Geographic _
Expansion Japan investment
Tuck-n + Hakuho: Japan distributor

Implant Concierge

EEGEESnS 3DIEMME (RealGUIDE)

2022 - 2024

Flagship launches
D80 channel expansion

Continued innovation
Implant pull-through initiative

Expansion of software
solutions

Implant pull-through
initiatives

Investment in select direct
geoagraphies

Continued focus on
accretive tuck-in acquisitions

Dental Revenue!"/($M)

MsD
sD
grown_ 55O

2019A 20208 2021E Mear- 3-5
term  Years

U303 rewenie unaudibed
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lntal Key

IELGEVEVE

#5 share in an attractive ~$8B global market

Well-positioned business with operating
performance momentum

Focused on four key growth drivers:
v Implant Growth via Innovation and Execution
v"  Biomaterials Pull-Through
v"  Digital Dentistry Pull-Through

v Geographic Expansion

Consistent and profitable MSD growth underpinned by
favorable market dynamics, attractive key growth drivers,
defined and actionable strategy, and focused execution

< ZimVie



W Overview of Spine Opportunity

Rebecca Whitney
SVP, President of Global Spine




Leading Spine Player with Significant
Growth Opportunity

rqp ~$12B Market Leader

Global Spine Surgery Market I;uklzli';fm ent:

[
Q
i

Broad Portfolio

Of Spine Products Designed to
Meet the Needs of Surgeons
and Their Patients

<l

} 750+

Clinical Publications &
Best-in-Class Medical Education

70 0 Presence in
Team Members with an Informed Countries Serving 4,500+
Perspective, Embracing Change Surgeon Customers

M Unawdited. Excludes impact of related parly ransactions; includes 3 million in revenue from exited markets

$540M

Spine 2021E Sales

(unaudited)

70% US
30% OUS

Approximate Revenue
Split in 2021E

LSD

3 = 5 Year %
Growth Rate

< ZimVie



Spine Surgery Market is a Growing ~$12B Opportunity

. Major Trends Shaping Our Industry . Market Opportunity

k|
g
‘F Macro:
¥
h ]
‘w
Lo}
B
1= Adeption of
Increasin, option
ﬁ AglangI:nbul hea[ﬂ“:arg technology for
r—| population
e ] consumerism outeomes
=
]
o _
; Industry-Specific:
Annual Global Spine Increasing demand  Shift from  Patient expectation of
Procedures!' for less invasive hospital to impraved clinical
treatments ASC setting sutcomes

1) Syndicated marked repadts, SmanTRAK, DRG {mow pat of Clarvale), Orthoworkd Annieal Repot

B Maotion Preservation Devices

B Minimally Invasive Surgery (MIS)

B EBone Healing Technologies
W Core and Complex Sclutions

2021E

L5D
growth

2026E
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Product Overview

= Spinal fusion implants,
Core & instrumentation, and
biologics
Complex
Solutions = Treats a spectrum of

spinal pathologies

Hon-invasive, nonsurgical
technologies to help
promete bone healing

Bone
Healing

+ Spinal implants and
instrumentation systems to
support MIS approaches

+ Mon-fusion alternatives to
restore mobility or growth
modulation

Motion
Preservation

Page 40

Key Products

_ q

- =T i -\'.-‘ Er
L BB A e
RO-C MaxAa Vimge  Vital  TreMOss  PrimaGen

fﬁ
)

G

Bone Healing Technologias

Wit MIS

==
Mobi-C

Tirabarlne
Latorad Fusion

' e

The Tethar

Key Competitors

Medtronic {i )y  stryker

DePuy Synihes
&L BLPaus Y,

W

e&=e

a3 bioventus

D ORTHOFIX

stryker

Medtronic (1)

DePuy Synthes
Lostonus Qw
Medtronic  SBhap -

L) DRTHOFIX L% 1

vaT J"'! ) DLOBUS EMEA anly)
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Drive Turnaround To Stabilize Then Grow

Fund Future Innovation

$

Base Business:
Core & Complex Spine

Stabilize by Optimizing the
Portfolio, Driving Commercial
Execution, and Improving
Operational Efficiencies

v v

Key Growth Areas

The Tether

Lead the Development of the
the Cervical Segment with First-to-Market
et and Pull Through Technology
e Fusion Implants

MIS
Procedural Solutions

Pull Through Implants by
Selling the Full Procedural
Solution

Pull-Through Base Business

ZimVie

O



Support Surgeon Efforts to Treata Spectrum of
Spinal Pathologies i

Base Business:

. Core & Complex Spine
Spine 1
Pathologies q

= Degeneration j

+ Deformity
* Spinal stenosis

b
=

+ Optimize portfolio by filling product gaps and
streamlining offering

+ |nnovate beyond the implant (efficiency, value-
based solutions) to create implant pull-through

+ Build solutions focused on clinical and
operational efficiencies and utilize value-based

+ Spondylolisthesis contracting to grow share in Core Spine

A i + Overhaul operations to improve service levels
and reduce inventory expenses

* Tumor 4

+ Continuously improve US commercial execution

< ZimVie
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Well-Positioned in Attractive Sub-Segments

=

Cervical Disc
Replacement (CDR)

for Degeneralive Disc Disease

Mobi-C

Restoring quality of life by
preserving motion for patients
with cervical disc disease

Vertebral Body
Tethering (VBT)

for Pediatric Scoliosis

The Tether

Transforming scoliosis care for
children by preserving motion

Impacti!; Impactil:
+ 150,000+ patients treated » 1,020+ children have received
since 2004 The Tether since HDE approval

in August of 2018

= ~50 surgeons actively
performing tethering

+ 4 500+ surgeons trained on
Mobi-C since product launch

+ 3,200+ surgeons using
Mobi-C annually

[1] Inteeral arstysis

Minimally Invasive
Surgery (MIS)

MIS Procedural Solutions
Enabling faster recovery for

patients with lumbar spine disease

Impact!i;

+ 380+ patients have received Vital
MIS since its launch in May 2021



Focus on Underdeveloped, High-Growth Markets

The Tether MIS Procedural Solutions

Cervical Disc Vertebral Body Mini .
A : - inimally Invasive
Replacement (CDR f .g,ubv"‘ Tethering (VBT Sur %
- Repacam: 2 gery (MIS)
L Ve ratne A58 ' for Pediatnic |i5Es.
Total Total
Cervical Disc Tethering MIS
Opportunity Opportunity Opportunity
$990M $245M
Served Served
Cervical Disc Tethering
Sub-segment Sub-
$327TM segment
Underserved Only 33% of eligible patients Only 10% of eligible children Only 37% of eligible patients
Sub-segments: receive cervical disc vs. fusion receive tethering vs, fusion receive MIS vs, Open
Fast-growing ; . ] : ?
Sub-segments: Growing 2x faster than fusion Growing 20x faster than fusion Growing &x faster than Open
Major 5
Competition: 4 competitors 1 compatitor T competitors
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Expanding Patient Access to Best-in-Class Solutions

Cervical Disc Replacement Vertebral Body Tethering
(CDR) (VBT)

for Degenerative Disc Disease for Pediatric Scoliosis

Minimally Invasive Surgery
(MIS)

MIS Procedural Solutions
II"I‘."EQI'E‘]E!:T solutians fo meet
surgecn and pafient nesds

Long-term Clinical Evidence: =
Patient Awareness Campaigns:
Surgeon & Sales Education:

Platform Innovation:

Site of Care Optimization:

< ZimVie



Total

Mobi-C: Restoring Quality of Life by Preserving Orportanty

$900M

Motion for Patients with Cervical Disc Disease

Y

Mission Poorly Served Market: Faster R:eccw\ery: Better Outcomes: Economic Value:
213 of patients indicated for Cervical disc patients returm to Cerical disc patients have Morae cost-affective
cervical disc are fused, resulfing wark up to 20 days faster only 1/3 the rate of treatment versus fusion
in loss of mobility and function than fusion patents subsequeant surgenas post surgery
Opportunity Existing Barriers Maobi-C Solutions
« 3x more patients should be receiving * Fusion still considered gold « Use data and advocacy to obtain
cervical disc replacement today standard by majority of surgeons reimbursement equality
* Mobi-C has 10 years of statistically » Surgeons reimbursed 44% more for * Promote to ASC market where there are
superior clinical outcomes vs. fusion fusion vs. cervical disc replacement fewer reimbursement hurdles
* Mohi-C leads the space with >50% + Patient indications not well * Educate surgeons on patient
share and is well-positioned to further understood by most surgeons indications and benefits of cervical disc
develop the market + Sales cycle requires creating belief vs. fusion
+ Cervical disc replacement is ideal for in new approach with surgeons * Create demand through informed
fast-growing surgery center market patients via awareness campaigns

* Build sales team skilled in creating
markets vs, selling features and benefits
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Mobi-C: Restoring Quality of Life by Preserving
Motion for Patients with Cervical Disc Disease

Page 47 e ZimV|e



The Tether: Transforming Scoliosis Care For

Children By Preserving Their Motion

Poorly Served Market:
90% of children aligible for
tethering are instead fused,
lirmiting growth and mability

Mission

9

Mation Preserving:
Alternative to fusion
improves and sustains long-
term guality of lifa

Promising Results:
Greater than 92%
success rate at follow up
(average 5.4 years)

Total
Tether
\ Opportunity
$130M

-~

Faster Recovery:
Return to full physical
activity as soon as
4 weeks after surgery

+ 10x more children should be receiving
tethering today

« The Tether is the only FDA approved
system for vertebral body tethering via
Humanitarian Device Exemption

+ The Tether leads the space and is
endorsed by world-renowned thought
leading surgeons

Page 48

« Procedure is relatively new: fusion stil
considered gold standard by ~85% of
surgeons

+ Payer reimbursement coverage is
limited and frequently requires appeal
and/or additional discussion

+ Parents are often unaware of tethering
and the importance of early intervention

= Families have limited access to
surgeons performing tethering

Ll

Build clinical evidence with research
societies and surgeon advocates to
increase surgeon confidence and expand
payer coverage

Develop predictive analytics and
patient selection tools to improve clinical
outcomes

Educate parents via awareness
campaigns focused on both clinical
outcomes and lifestyle benefits

Make patients aware of surgeons who

embrace tethering . i .
< ZimVie



The Tether: Transforming Scoliosis Care For
Children By Preserving Their Motion
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MIS Procedural Solutions: Enabling Faster W AN

Recovery For Patients with Lumbar Spine Disease /*

@ ]
| L3
. . @0

2

Mission Poorly Served Market: Faster Recovery: Economic Value:
63% of patients with degenerative Patiants recover faster after Shorter langth of stay
Spine disease are still receiving MIS surgery due to reduces total cost of care
Surgery via invasive open approach muscle sparing approaches

« 2.7x more patients should be receiving « Tenured surgeons not originally trained * Reduce surgeon learning curve by

minimally invasive surgery today on MIS approach and often resistant to training surgeons on MIS procedural
« Lumbar MIS is well-suited for standalone change solutions

surgery centers where procedures are + Smaller incisions create restricted + Customize MIS procedural solutions to

growing 3x faster than those in hospitals anatomy visualization which reduces fast-growing surgery center market
« MIS procedures are ideal for fast- surgeon confidence + Invest in clinical and economic data to

growing surgery center market * Enabling technology improves define MIS benefits and drive adoption

visualization but can be cost prohibitive

* MIS approach initially increases
procedure time and cost
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Leverage Market Development Competencies to
Expand our Opportunity

Vg =

4

We will leverage
programs to support
continued growth and
development of
underserved, high-
growth markets to
expand patient access
to best-in-class care Mobi-C

Minimally Invasive

Non-fusion Treatment
for Pediatric Scoliosis

Cervical Disc

Arthroplasty Surgery

MIS Procedural Solutions
Integrated solutions fo meet
treatment alternative surgeon and patient needs

Marketing Campaigns: Direct-to-Patient Co-Marketing

Aligned sales incentives to effectively develop markets and drive growth

The Tether
First-of-its-kind fusion-less

Sales Initiatives:

Best-in-class traming and education programs and lab facilities

Reimbursement support endorsed by long-term clinical evidence I

Continued investment in innowvation to protect and grow market leadership position

< ZimVie

Surgeon Education:
Market Access & Advocacy:

Innovation:



Transforming and Realigning Spine Business E

State of the Business
Pre-2021

+ Stuck in the middle without a unigue
identity and biased toward commoditized
sub-segments

+ US sales disruption due to multiple
posi-integration sales channel
consolidations

+ Redundant portfolio with several
overlapping products expensive to
support and maintain

+ Lack of focus and discipline led to
trying to be all things to all people (too
many projects, unprofitable countries
and brands, high cost to serve)

Transformations Initiated
in 2021

o Focusing strategy on pursuing growth in
key sub-segments with differentiated
solutions

+ Disciplined commercial execution
aligning US sales channel to most
important business priorities

Q Optimizing portfolio by streamlining
offering to eliminate redundancy

@ Refocusing innovation to target
product and program development for
key franchises

@ Exiting unprofitable countries in
EMEA and APAC

+ Continuous improvement (rightsizing
cost infrastructure, inventory, operations)

Spine Revenue!'! ($M)

1
54. 218 ¢y Cacg.
*fSJ% Msp  \sD

Ocling growth
I $529 5WHH

2019A  2020A  2021E Mear 3-5
term Years

[ 3021 rewenue unaudited
Excludes impact of relabed party
transasctions. includes 58 milion in
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'yine Key

Takeaways:

Page 53

#6 share in an attractive ~$12B global market

Well-positioned with a global footprint and broad
portfolio serving all segments of the Spine market

Turnaround base business to focus on three main
growth drivers:

v Maobi-C
v"  The Tether

v MIS Procedural Solutions

Utilize proven market development principles to expand
patient access to best-in-class care while focusing on

underserved, high-growth sub-segments

< ZimVie



W Financial Overview

Rich Heppenstall
Chief Financial Officer




Historical Financial Performance Snapshot

[
Revenue (3 millions)

Adj. EBITDA ($ millions)
I Spine [l Dental Related Party Transactions [ | Total Spire and Dental
Third Party Managanmint
Net Sales M Adjusted
$1,056 v v
£1,009
§1,022 |
i $132
20184 20204 YTD 02720214 2021E 20194 20204, Y¥TD OS2021A 2021E
Yot growth L (13.6%) L 18.1% 12.5% % margin 0 13.9% 2.8% 13.2% 131%
MUl Exciudes impeot of relabed paty Wansactons; includes 39 millaon i P 110 Sated markls
# Adgusted EBTTOA sxchudes share-brsed

compenaaticn, geadwill imparment, mbegration, resruciuing and cther experses. and other vanous costs. Reler ta Appenda for comparaile GAAP measurs snd reconcibation
M Management Adusted EBITDA gives sfiect io the saparation &s  the Company had operated as an independent, publicly traded company for the full year 2021, Trese sdustments includs, but are not Bmited 1o cerisn oosts Io establsh
T B 8 L e ] !

o e coati that & heghly varable &hd ane b b dpeahed piiod of Brme, Rafer 12 Appende: foe fusther inkematen
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Navigating COVID

COVID significantly impacted Dental and Spine markets in 2020, ongoing uncertainty
influencing Spine recovery in 2021 and early 2022
2020 2021 2022 outlook
Significant disruption in Q1 and Q2 US: Dental offices generally operating Comparable to 2021
normally with limited staffing shortages.
Dental offices returned to normal Business had normal demand in 2021 Expect revenue growth in mid single
operation in (13, business recovered digits
pent-up demand within 2020 OUS: Ongoing COVID disruption in

China, Australia, and India

Significant disruption in Q1 and Q2 Q1 strength as elective surgeries
continued
Slow recovery in Q3
Regional pockets of disruption
Elective surgeries recovered in Q4 throughout Q2 and Q3

Omicron softness at the end of 2021

COVID disruption expected in Q1

and into Q2

Expect revenue contraction in mid

single digits

Page 56
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Foundational Strength of Underlying Business and L
Global Scale Support a Compelling Financial Opportunity

@

Well-positioned
Global Leader in
Dental and Spine

Page 57

&

Clinically Differentiated
Brand Portfolio
and Focused
Innovation Pipeline

Global Reach and
Broad Geographic
Footprint

Enables Financial
Flexibility via
EBITDA and Free Cash
Flow Expansion
Opportunity

< ZimVie



Apply Disciplined Framework To Maximize Financial >

Opportunities

Sales Growth

Operational
Excellence

Expanded EBITDA
Margins

Commercial focus coupled with best-in-class medical training in high-growth markets
Leverage clinically superior products in dental and spine product platforms

Focus on digital dentistry to drive pullthrough and spine growth drivers

Expansion in underserved gecgraphies

Optimize the utilization and productivity of manufacturing and supply chain footprint
Improve integrated business management processes to minimize waste
Reduce overall cost to serve

Execution of sales growth and operational excellence initiatives
Institutionalize an enterprise mindset and significantly improve fiscal discipline
Enables expanded operating leverage enabling increased financial flexibility

Leverage reduction

Target and select R&D investment in higher growth sub-markets

Invest in high rate of return cost optimization projects

Active working capital management and disciplined allocation of capital expenditures

< ZimVie



2022 Full-Year Financial Guidance

Flat to 2021E Third Party Revenue
($1.0B)

Revenuelll

Flat to 50bps improvement to
Mgmt. Adj. 2021E EBITDA
(13.1% - 13.6%)

Adjusted EBITDA
Margin[?

Adjusted EPSE4 $2.10 - $2.30

Mote:; Management adjusted Snancial information gives. effect to the sepamtion as if the Company had operated as an independent. publicly raded company for the full year 2021, Thesa
adjusiments ncluce, bul mol limited b cerlain o818 1o establish cursehes as a slandalkonse puble company and exchision of other cosis thal ane highly vaniable and are 1or 8 specified pencd of lime
1" Unaudited

Fi Adjusbed EBITDA excluces shane-based compansation: gocdwill impairment; integraton, restructunng and olher expenses. and Siher Yanous costs

M Adjusted Met Earmings is defined as GAAP net eamings adusied 1o exclude goodwil impairment. restructuring costs; acquisition, inbegration, duvestiture and related costs, ather vanous. costs; and
thir tax aftect of @il adjustmants and Sscrebe 1 adjustments and other WX -ralated sdjusimants

ot fully dilubed for 2022 A T 1
50} Rieter fo Appends for further information rgardng Non-GAAP measures - ZImVI e



Fueling Sustainable Sales Growth and Delivering
Significant Margin Expansion

-
-
-
-
-
-
-
-
-

-

L 2 -

® -

n Near-Term

Balstering Our Teams

Strategic Prioritization

Mew Product Launches
Manufacturing Footprint & Automation

5 Years

Mew Product Innovation
Market Davelopment
Levaraging Qur Channal
Geographic Expansion
Digital / Enabling Rollout

Incremental Upside

Stratagic Bats
Market Expansion
Additional Share Gains

Targeting MSD Revenue Growth

Flat
Growth

Near-term

Driving >400bps Adj. EBITDA Margin Expansion

~13% +  Operating leverage on revenue growth
+  Cost to serve improvements
+  Mig. and supply chain optimization
Adj. EBITDA
Margin Today

- MSD%
Growth

3 =5 Years

o AT

Medium-term Adj.
EBITDA Margin
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W Wrap Up

Vafa Jamali
Chief Executive Officer




l:sitioned to

Capitalize on
Multiple
Opportunities
for Growth

MSD%
Growth

Flat
Growth i

MNear-term

Well-positioned in large and growing ~$20B global dental
and spine markets

Comprehensive portfolio of trusted brands and products

Differentiated product profiles, supported by extensive
clinical evidence

Established commercial infrastructure with global reach
Track record of successful innovation

Experienced management team with a focus on driving
long-term sustainable growth
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Question & Answer

VEVERETELD Indraneel Kanaglekar Rebecca Whitney Rich Heppenstall
Zim\Vie SVP, President, SVP, President, ZimVie
Chief Executive Officer Global Dental, Global Spine, Chief Financial Officer
Zim\ie Zim\ie
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- ZimVie




Disclaimer for Patient Testimonials

NOT ALL PATIENTS ARE CAMDIDATES FOR THE PRODUCTS AND/OR PROCEDURES PRESENTED HEREIN. RESULTS ARE MOT NECESSARILY TYPICAL,
INDICATIVE, OR REPFRESENTATIVE OF ALL RECIPIENT PATIENTS AND RESULTS MAY VARY. APFROPRIATE POST-OPERATIVE ACTIVITIES WILL DIFFER FROM
PATIENT TO PATIENT. FOR FULL INDICATIONS, CONTRAINDICATIONS, WARNINGS, PRECAUTIONS, RISKS, OR POTENTIAL ADVERSE EVEMNTS VISIT
CERVICALDISC.COM AND MYSCOLIOSIS.COM.

THE OPIMNIONS EXPRESSED IN THE MOBI-C AMD TETHER PATIEMT TESTIMOMIALS ARE SOLELY THOSE OF THE INDIVIDUAL PATIENT/CAREGIVER AND ARE
UMNIGUE TO HIS OR HER EXPERIENCE. THIS INFORMATION IS FOR EDUCATIONAL PURPOSES ONLY AND SHOULD NOT TAKE THE PLACE OF DISCUSSIONS
WITH A HEALTH CARE PROVIDER MOR 15 IT INTENDED TO DMAGNOSE ANY DISEASES, AILMENTS, OR OTHER PHYSICAL CONDITIONS. SURGERY OF ANY KIND
CARRIES POTENTIAL RISKS AND INVOLVES RECOVERY TIME, EACH OF WHICH ARE UMIQUE TO THE INDIVIDUAL. INDIVIDUAL RESULTS FOR ANY SURGERY
WILL VARY. EACH PATIENT WILL EXPERIENCE A DIFFERENT POST-OPERATIVE ACTIVITY LEVEL, WHICH 1S DEPENDENT UPON HIS OR HER OWHM INDIVIDLIAL
CLINICAL FACTORS, INDIVIDUALS SHOULD TALK TO A DOCTOR ABOUT THEIR CONDITION AND AVAILABLE TREATMENT OPTIONS TO SEE IF CERVICAL DISC
REPLACEMENT OR ANTERIOR VERTEEBRAL BODY TETHERING PROCEDURE IS RIGHT FOR THEM, AS WELL AS POTENTIAL RISKS AND QOUTCOMES RELATIVE
TO A CERVICAL DISC REPLACEMENT OR ANTERIOR VERTEBRAL BODY TETHERING PROCEDURE.

THE MOBI-C CERVICAL DISC PROSTHESIS IS INDICATED IN SKELETALLY MATURE PATIENTS FOR RECOMSTRUCTION OF THE DISC FROM C3 TO C7
FOLLOWING DISCECTOMY AT ONE OR TWO CONTIGUOUS LEVELS FOR INTRACTABLE RADICULOPATHY (ARM PAIN ANDIOR A NEUROLOGIC DEFICIT)WITH OR
WITHOUT NECK PAIN OR MYELOPATHY DUE TO ABNORMALITY LOCALIZED TO THE LEVEL OF THE DISC SPACE AND AT LEAST ONE OF THE FOLLOWING
CONDITIONS CONFIRMED BY RADIDGRAPHIC IMAGING (CT, MRI, X-RAYS) HERNIATED NUCLEUS PULPOSUS, SPONDYLOSIS (DEFINED BY THE PRESENCE OF
CESTEOPHYTES), ANDIOR VISIBLE LOSS OF DISC HEIGHT COMPARED TO ADJACENT LEVELS. THE MOBI-C CERVICAL DISC PROSTHESIS |5 IMPLANTED USING
AM ANTERIOR AFPPROACH, PATIENTS SHOULD HAVE FAILED AT LEAST 6 WEEKS OF CONSERVATIVE TREATMENT OR DEMONSTRATED PROGRESSIVE SIGNS
OR SYMPTOMS DESPITE NONOPERATIVE TREATMENT PRIOR TO IMPLANTATION OF THE MOBI-C CERVICAL DISC PROSTHESIS

THE TETHER™ - VERTEBRAL BODY TETHERING SYSTEM IS A HUMANITARIAN DEVICE AUTHORIZED BY FEDERAL LAW FOR USE IN THE TREATMENT OF
SKELETALLY IMMATURE PATIENTS THAT REQUIRE SURGICAL TREATMENT TO OBTAIN AND MAINTAIN CORRECTION OF PROGRESSIVE IDIDPATHIC
SCOLIOSIS, WITH A MAJOR COBB ANGLE OF 30 TO 65 DEGREES WHOSE O55EOUS STRUCTURE IS DIMENSIONALLY ADEQUATE TO ACCOMMODATE SCREW
FIXATION, AS DETERMINED EY RADIDGRAPHIC IMAGING, PATIENTS SHOULD HAVE FAILED BRACING ANDIOR BE INTOLERANT TO BRACE WEAR. THE
EFFECTIVENESS OF THIS DEVICE FOR THIS USE HAS NOT BEEN DEMONSTRATED. RISKS & CONTRAINDICATIONS FOR THE TETHER: COMMON POST-
QOPERATIVE RISKS INCLUDE OVER-CORRECTION OF THE INSTRUMENTED CURVE, CORD BREAKAGE, MAUSEA, VOMITING, AND BOME SCREW MIGRATION. THE
TETHER IS NOT APPROPRIATE FOR PATIENTS WHO HAVE REACHED SKELETAL MATURITY, HAVE POOR BONE QUALITY, OR HAVE A SYSTEMIC OR LOCAL
INFECTION AT THE SURGICAL SITE. INDIVIDUALS SHOULD TALK TO A SURGEQN ABOUT WHETHER SCOLISIS TREATMENT WITH THE TETHER OR ANOTHER
TREATMENT IS RIGHT FOR THEM AND THE RISKS OF THE PROCEDURE. ZIMMER BIOMET DOES NOT PRACTICE MEDICINE; OMLY A SURGEON CAN ANSWER
QUESTIONS REGARDING AN INDIVIDUAL'S SYMPTOMS, DIAGNOSIS, AND TREATMENT.
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Non-GAAP Measures and Basis for Financial

Presentation 4

We have historically existed and functioned as par of the consolidated business of Zimmer Biomet. The accompanying financial information is prepared on a standalone basis and
derived from Zimmer Biomet's consolidated financial and sccounting records

Eamings before interest, income taxes, depreciation and amorization (“EBITDA") and Adjusted EBITDA are altermative views of our performance that we provide because they are
expectad 1o be important internal measures. Since EBITDA and Adjusted EBITDA are not determined in accordance with GAAP, they have no standardized meaning prescribed by
GAAP and, therefore, may not be comparable to the calculation of similar measures of other companies. These metrics should be considered in addition 1o, but not as a substitute for
of supernior 1o, Information prepared in accordance with GAAP. Mon-GAAP adjustments to EBITDA and Adjusted EBITDA are described in this Appendix,

The panying histonical financial inf tion reflects the histonical financial results of Zimmer Biomet's spine (including bone healing technologies) and dental businesses and
includes all revenues and costs dwectly attributable to cur businesses, including costs for facilities, functions, and services we utilize, and also includes an allocation of expenses
related 1o certain Zimmer Biomet commercial and corporate functions, including distribution quality, regulatary, infermation technology, finance, executive, human resources and legal,

The accompanying Management Adjusted EBITDA gives effect to the separation of these businesses into an independent, publicly traded company. Management adjusiments inchede,

but are not limited io:

= Cerlain costs fo establish ourselves as a standalone public company, as well as ongoing additional costs associated with operating as an independent, publicly traded company;

= Acquisition, integration and restructuring expenses incurred for a specified pericd of time

= Corporate-related items such as non-cash stock option expense and allocation of expenses related to certain Zimmer Biomet commercial and corporate funchons, including
distribution, quality, regulatory, information technology, finance, executive, human resouncas and legal

= Amortization of acquisition-related intangibles;

= Other costs that we considar highly variable and are for a specifiad period of time

The management adjustments are basad on Bvailable information and ptions that manag 1t el are reasonable given the information that is currantly availabla. The

accompanying historical and management adjusted financial information doas not necessarily reflact the financial condition, results of oparations and cash flows that we would have
achieved as a separate, publicly traded company during the periods presented or those that we will achieve in the future.

With respect to the Company’s guidance for Management Adjusted EBITDA and Adjusted EBITDA Margin in 2021E and Adjusted EPS in 2022, a reconciliation of Management
Adjusted EBITDA to net income {loss) and Adjusted EF'S to net income {loss) per share, the most comparable GAAP measures, is not available without unreasonable effort due to the
Company's limited visibility into and inability to make accurale projections and estimates of items including GAAP allocations and other GAAP canveout adjustments, Thesa items may
vary greatly from year to year and could significantly impact the Company's results as reporied in accordance with GAAP.
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2022 Full-Year Financial Guidance

Including One-Time Spin Metrics

One-Time Spin Guidance

Non-GAAP 2022 Guidance
Dental Spine
Revenue growth (Annual growth rate) Flat to 2021 ($1.0B) + MSD - MSD
Gross margin Mid 60's% Mid 60's%
R&D as % of revenue 5% - 6% 5% - 6%
SGE&A as % of revenue 35% - 40% 47.5% - 52.5%
Adjusted EBITDA margini®2l 0 - 50bps improvement to 2021
D&AM 54 - 36 million $34 - 37 million
Share based compensation $13 - $16 million
Shares outstanding!#! ~26.1 million
Adjusted EPSI® §2.10- $2.30
Capital expenditures(® $50 - 360 million
Instrumentation as % of revenue 5% - 6%
ther Capex as % of revenue 2% - 3% 1% - 2%

1 Adjusted EBITDA excludes shame-based compensation; goodwill impaiment; integeation, restructuring and other sxpenses; and other vanous costs
1 Ineluhis. appresmintisy 561 millen of stand-up costs nel aloeated 1 Deitsl and Spne syt [narcials

P Exgludes 53 milkon of Y costs nof allocated %o Dental and Spine segment financials, excudes intangible assel amortizaton

P o fully déuled for 2022

Pl Adpated Mot Eamings i defrsd as GAAP nel samicgs aduited o axcluds gooduil mgainment; reilructuning costs; atquiniben, integraten, dreeSture and related coits; Ser vanous coits; and the s sMect of ol sdusirents ard
demcnebe tax sdpustments and other tax-relsbed adjusiments. Fefer bo Mon-GAAR Measures and Basis for Financial Preserfation” for furfer information
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Historical Reported Combined Statements of Earnings

20198 20204 mﬁg

Third party, nat 51,0218 58969 §748.2
Relatied party, net 339 155 4.8
Total net sales $1,055.5 $9124 §753.0
Costof products sold, excluding intangible asset amorizabon 3004 027 256.4
Related party cost of products seld, excluding mtangible asset amortzation 24.5 102 35
Intangible asset amortization B34 855 65.0
Research and davelopment 55.6 442 43.9
Selling, ganeral and administrativa 605.4 5335 4051
Goodwill impairmeant - 142.0 -
Réstrucharing 1.8 27 23
Acquisition, integraton, divestiture and retated 3.2 22 12.0
Operating expenses 1.083.3 11350 7a8.2
Operating loss ($27.8) ($222.6) (835.2)
Other income (expense), net 0.z 16 {0y
Interest expense, net (0.1) {0.3) {0.3)
Loss before income taxes (27.7) (221.3) (35.9)
(Banefit) provision for income taxes 0.z {42.3) {1.3)
MNet loss (27.9) {(179.00 (34.6)
Less: Net earnings attributable to noncontrolling interest 0.1 01 -
Met loss of the Spine and Dental Businesses of Zimmer Biomet Holdings, Inc. ($28.0) ($179.1) ($34.6)

< ZimVie



Reconciliation of Adjusted EBITDA

20138 20208 Ll L
Met loss of the Spine and Dental Businesses of Zimmer Biomet Holdings, Inc. ($28.0) ($179.1) ($34.6)
Interest expense, net 0.1 0.3 0z
(Benadit) provision for income taxes 0.2 (42.3) (1.3)
Depreciation and amortization 1351 134.3 857
EBITDA $107.4 ($86.8) $60.1
Share-based compansation!” 10.7 10.2 BE
Goodwill impairmeant®! 1420
Restructuring®! 18 ar 23
Acquisition, integration, divestiture and related™ 32 22 120
Other various costsi! 155 121 16.3
Adjusted EBITDA 51386 $89.4 $99.5

M Excludes share-based compersaton from Adusted EBITDW dues to its non-cash rature.

1 Exclutes goodwill imparment from Adusted EBITOW becauss of the sgnificarss of Bhess changes and S81 non-cash ratung.

M Resinactunng. acquestion . integratcn, diresSiune and related coits Bt axpenies fom oul Pamnnt's coporate milruchuning program and fom arad related 7 Bl are cereclly related 16 the Company and are 5 8

specified perod of ime. Thenlone, we exchude these cosss from Adusted EBITDA

M [Exchuche cortin Pareni-nelited allocated expansed from projects, denis of cther vivious cools thal ane considened highly vanatie and for i specified panod of e These coats Pckeds spanss and gain fnom irdisl compliancs with

the EL MesdScal Device Pegulaton for previousiy-approved products, complance with Parent's defemed prosecution agreement related o certain US Foneign Corupt Practices Act mafers. allocation of costs from Parent's global

resineiuring progree, sllceion of couls rdaied 1o Parend's inleprabon actiates of noguned businesses, and this impact from secess snd cbackals rasntony on crimn product Bnes wi dend o disosninus iy - V
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ZimVie Hosts Inaugural Investor Day; Provides 2022 Financial Outlook

(WARSAW, IN and WESTMINSTER, CO) February 7, 2022—ZimVie, the intended standalone, publicly traded entity to be spun off from Zimmer
Biomet Holdings, Inc. (NYSE and SIX: ZBH), will host its inaugural Investor Day today, February 7, 2022, from 11:00 a.m. to approximately 2:00 p.m.
Eastern Time. Investors can access the webcast here or by visiting Zimmer Biomet’s Investor Relations website at https://investor.zimmerbiomet.com.

The virtual event will feature presentations from ZimVie leaders outlining its Spine and Dental offerings, addressable market opportunity, business
strategy, and financial outlook. The event will feature a live Q&A panel following speaker presentations.
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In conjunction with the event, ZimVie is providing the following full-year 2022 financial guidance:

Projected Year Ending December 31, 2022

Revenue $1.0B (Flat to 2021)
13.1% to 13.6%

Adjusted EBITDA Margin* (Flat to 50bps improvement)

Adjusted EPS* $2.10 to $2.30

* These measures are non-GAAP financial measures for which a reconciliation to the most directly comparable GAAP financial measure is not
available without unreasonable efforts. See “Forward-Looking Non-GAAP Financial Measures” below. Not fully diluted for 2022.

Continued uncertainty due to the ongoing COVID-19 pandemic could materially impact the company’s projections.

“At ZimVie, we intend to prioritize innovation and enhanced commercial and operational focus to improve the adoption of our product platforms within
the growing $20 billion global dental and spine markets,” said Vafa Jamali, President and Chief Executive Officer of ZimVie. “As an independent
company, we will be uniquely positioned to expand the reach of our solutions and execute on opportunities to drive sustainable growth and long-term
shareholder value as we bring renewed energy and strategic focus to our brands and products that are trusted all over the world.”

Zimmer Biomet announced in February 2021 its intent to form a new independent, publicly traded company to optimize resource allocation and drive
toward market leadership. That transaction process remains on track, with ZimVie’s first day of trading as a standalone entity anticipated on March 1,
2022.



About Zimmer Biomet

Zimmer Biomet is a global medical technology leader with a comprehensive portfolio designed to maximize mobility and improve health. We
seamlessly transform the patient experience through our innovative products and suite of integrated digital and robotic technologies that leverage data,
data analytics and artificial intelligence.

With 90+ years of trusted leadership and proven expertise, Zimmer Biomet is positioned to deliver the highest quality solutions to patients and
providers. Our legacy continues to come to life today through our progressive culture of evolution and innovation.

For more information about our product portfolio, our operations in 25+ countries and sales in 100+ countries or about joining our team,
visit www.zimmerbiomet.com or follow Zimmer Biomet on Twitter at www.twitter.com/zimmerbiomet.

About ZimVie

ZimVie will focus on the dental and spine markets and their respective growth drivers such as implants, surgical tools, bone graft substitutes, spinal
fusion implants, non-fusion alternatives, and digital care management solutions. “Zim” derives from Zimmer Biomet, the new company’s roots — and
“Vie” is the French word for “life,” symbolizing the future. ZimVie’s headquarters will be in Westminster, Colorado.

Forward-Looking Non-GAAP Financial Measures

This press release includes certain forward-looking non-GA AP financial measures for the year ending December 31, 2022 that differ from financial
measures calculated in accordance with U.S. generally accepted accounting principles (“GAAP”). These non-GAAP financial measures may not be
comparable to similar measures reported by other companies and should be considered in addition to, and not as a substitute for, or superior to, other
measures prepared in accordance with GAAP. We calculate forward-looking non-GAAP financial measures based on internal forecasts that omit certain
amounts that would be included in GAAP financial measures. We have not provided quantitative reconciliations of these forward-looking non-GAAP
financial measures to the most directly comparable forward-looking GAAP financial
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measures because the excluded items are not available on a prospective basis without unreasonable efforts due to our limited visibility into and inability
to make accurate projections and estimates of items, including GAAP allocations and other GAAP carveout adjustments. These items may vary greatly
from year to year and could significantly impact our results as reported in accordance with GAAP. In addition, the company believes such
reconciliations would imply a degree of precision and certainty that could be confusing to investors. It is probable that these forward-looking non-GAAP
financial measures may be materially different from the corresponding GAAP financial measures.

Forward-Looking Statements

This press release contains forward-looking statements within the meaning of federal securities laws, including, among others, any statements about our
expectations, plans, intentions, strategies or prospects. We generally use the words “may,” “will,” “expects,” “believes,” “anticipates,” “plans,”
“estimates,” “projects,” “assumes,” “guides,” “targets,” “forecasts,” “sees,” “seeks,” “should,” “could,” “would,” “predicts,” “potential,” “strategy,”
“future,” “opportunity,” “work toward,” “intends,” “guidance,” “confidence,” “positioned,” “design,” “strive,” “continue,” “look forward to” and similar
expressions to identify forward-looking statements. Such statements are based upon the current beliefs, expectations and assumptions of management
and are subject to significant risks, uncertainties and changes in circumstances that could cause actual outcomes and results to differ materially from the
forward-looking statements. These risks, uncertainties and changes in circumstances include, but are not limited to: the effects of the COVID-19 global
pandemic and other adverse public health developments, dependence on new product development, technological advances and innovation; shifts in the
product category or regional sales mix of our products and services; supply and prices of raw materials and products; pricing pressures; changes in
customer demand for our products and services; changes in and compliance with governmental laws and regulations; competition; the impact of
healthcare reform measures; reductions in reimbursement levels by third-party payors; cost containment efforts; dependence on a limited number of
suppliers for key raw materials and outsourced activities; the ability to obtain and maintain adequate intellectual property protection; breaches or failures
of our information technology systems or products; the ability to attract and retain independent agents and distributors and skilled employees; risks
associated with significant indebtedness; restrictions on activities to preserve the tax-free
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treatment of the distribution; the ability to form and implement alliances; changes in tax obligations; product liability, intellectual property and
commercial litigation losses; changes in general industry and market conditions and general domestic and international economic conditions; and the
impact of the ongoing financial and political uncertainty in markets in which we operate. Forward-looking statements speak only as of the date they are
made, and we expressly disclaim any intention or obligation to update or revise any forward-looking statements, whether as a result of new information,
future events or otherwise. Additional factors that could cause results to differ materially from those described in the forward-looking statements can be
found in our filings with the Securities and Exchange Commission, including our registration statement on Form 10.
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